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Maximizing Deal 
Visibility to Investors

Northmarq’s proprietary marketing platform and investor database outperform 
Crexi—widely considered the industry’s top third-party listing service—by 10x.

Our data-driven marketing strategy maximizes exposure, engages the right 
investors, and accelerates deal velocity, driving more offers and faster closings.

Our proprietary database accounts for over 80% of 
OM downloads versus third-party listing websites.

OM DOWNLOADS 
BY SOURCE

Northmarq Investor Database

Northmarq Website

Crexi

Other Third-Party Sources

Other Sources
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•	 General teaser email campaigns to all buyers & principals in our system

•	 Activate listing on Northmarq website

•	 Profiling criteria on national Northmarq sales calls

BROAD MARKETING TO ALL PRINCIPALS AND PROPRIETARY DATABASE

•	 Distribution to all 1031 intermediaries, outside brokers, accountants, financial advisors, 
private wealth managers, trust officers, and other investor influencers

•	 Post to all third party websites

•	 Create and include third-party mass email services

BROAD EXPOSURE TO ALL THIRD-PARTY DEAL INFLUENCERS

•	 Direct calls to repeat buyers for subject product type

•	 Contact buyers who showed interest in similar recently-sold properties and motivate them to close this time around

•	 Match Northmarq inventory of current 1031 & 1033 buy needs to the property via direct communication

DIRECT MARKETING TO PRIME INSTITUTIONAL, PRIVATE & EXCHANGE BUYERS

•	 Call recent prospect lists on similar properties sold and target every buyer on these lists

•	 Email buyers based on their preferred deal size and use—connecting them with the specific deals they've requested

•	 Every OM download is tracked and logged internally for these specific target lists

TARGETED PRINCIPAL BUYER GROUP 

Broadest Possible Buyer Audience
The key to maximizing proceeds and surety of closing is to conduct a targeted, controlled 
and hands-on process from marketing commencement to closing.
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BUYER TYPE # OF 
 DEALS 

AVERAGE  
CAP RATE

TOTAL  
SALES VOLUME

DEVELOPER 116 6.10% $635,456,240

INDIVIDUAL 101 7.31% $442,729,813

OWNER/USER 47 4.54% $153,861,353

PRIVATE EQUITY 28 6.60% $557,827,660

INSTITUTIONAL 24 5.82% $108,634,316

POOLED INDIVIDUALS 12 6.93% $58,681,001

OTHER 40 6.68% $181,843,793

TOTAL 368 6.39% $2,139,034,175

DEALS BY BUYER TYPETRACK RECORD 
BY BUYER TYPE

No deal is out of reach when you have a team of 
experts working by your side.

Our shared database and historical presence in the industry provides 
unmatched, in-house access to buyers. Northmarq’s largest percentage 
of investors (59%) are developers and private individuals. In 2024 the 
average cap rate for developers and individual investors was 6.66%.

Northmarq Buyer Distribution $302,020,539 
42 DEALS

14% 
Texas

$145,075,291 
45 DEALS

7% 
Illinois

$348,573,557 
8 DEALS

16% 
Indiana

$349,683,522 
38 DEALS

16% 
California

$92,895,000 
5 DEALS

4% 
Nevada

Our Locations

Top Buyer Activity (%)

Transaction Activity
Sourced and represented 
buyers nationwide

39
TOTAL STATES

Largest of all buyers 
on NM transactions

59%
PRIVATE CAPITAL

These states accounted 
for 58% of the total

5
TOP MARKETS

TARGETED BUYER REACH

Northmarq is regularly identifying new buyers, particularly in 1031 trades, 
from all over the U.S. Our brokers represent many private investors, with 
access to the nation’s largest buyer pool and source of 1031 exchange 
buyers in California.

With Northmarq as your partner, the 
investment possibilities are endless. 
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The information contained herein has been obtained from sources deemed reliable. While every reasonable effort has been made to ensure its accuracy, 
we cannot guarantee it. No responsibility is assumed for any inaccuracies. Readers are encouraged to consult their professional advisors prior to acting 
on any of the material contained in this report.

© 2025.  All rights reserved.
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